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The Ergonomics Consortium 

THE ERGONOMICS CONSORTIUM IS 
OPEN FOR BUSINESS! 

“After 12 years looking in vain for an organisation like the   
Ergonomics Consortium, I had to set it up myself” 
Nick Taylor, Director 
 

The Ergonomics Consortium has been developed to give a ser-
vice to those in Ergonomics and to assist them in their business 
goals. This is needed more than ever with the recession biting a 
little harder each month. 

Consultants are increasingly finding work scarce with the per-
ception of  ergonomics as a ‘luxury’ service. Large consultancies 
are giving less work to associates as salaried staff are working 
hard to cover their wages and overheads. 

We understand the pressures faced by consultants and aim to 
provide exactly the services that they need. 

Ergonomics Consortium Director, 
Nick Taylor 

The Ergonomics Consort ium Launches. Issue 1, March 2009 

Services in the Pipel ine….. 

There are proposals for a large number of upcoming services, 
depending of the demands of our members. Suggestions include: 

• Direct, Targeted, Sales and Marketing Service 

• Legal and Tax advice 

• Academic journal reviews 

• Networking meetings with your choice of industries 

• Cutting-edge product updates 

• Multi-disciplinary team development for large projects 

To remove your name from our mailing list, please click here. 

Questions or comments? E-mail us at enquiries@ergonomicsconsortium.com or call 0870 766 9356 

What do you need? 

Click here to tell us what services would persuade you to join. 

Consultants and Suppliers Joining for FREE. 

As the Ergonomics Consortium develops, it is relying on the 
eager input of information and requests from Consultants and 
Suppliers alike. 

The annual subscription that members will pay to access all the 
advantages of the Ergonomics Consortium are currently being 
WAIVED for a limited time while we develop the bedrock ser-
vices to the quality that our members demand. 

Click here to apply for free membership until May 2009 

Each Consultant will get: 

• Individual email address 

• Dedicated webpage 

• £££’s of  supplier discounts 

• Access to vital business  
services 

• Monthly newsletter 

• Sales and Marketing advice 

• Promoted  to their own 
choice of market 

Newsletter Spotl ight 


